AFFORDABLE HOUSING DEVELOPMENT

Expand Agency-owned multi-family
housing inventory within the
agency’s seven jurisdictions

to the extent financially feasible,
at an intermediate rate
of 50 to 100 units per year.
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Owner Interested?
Assess Pros & Cons

- Line up Financing Options

- Deal with the question of Article 34
- Market Feasibility Analysis

- Secure Board Approval to Purchase
- Communicate with City Council

- Draft a Purchase & Sale Agreement
- Perform Due Diligence

- Money into Escrow Account

- Unit-by-Unit Inspection

- Community Input

- Contact School Districts
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Obtain Signatures.

New Acquisition
of Affordable Housing.

Each acquisition is unique and this flowchart serves only as a generalization, as sequence of events may change.



